November 2022

Corporate Overview
Innovating to Transform the Lives
of Patients and Their Families
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Transforming Lives. Redefining Possibilities.
Caution Concerning Forward-Looking Statements

This presentation contains forward-looking statements and financial targets, including, but not limited to, statements related to: the Company’s growth prospects and future financial and operating results, including the Company’s 2022 financial guidance and the Company’s
expectations related thereto; Vision 2025 and the Company’s progress related thereto; the Company’s strategy to maximize the value of Xywav in IH and narcolepsy, grow Epidiolex® in the U.S., expand the launch of Epidyolex® globally and advance the development program for
Zepzelca®; the Company’s expectation of delivering at least five additional novel product approvals by the end of the decade; the Company’s advancement of pipeline programs and the timing of regulatory activities and submissions related thereto; the expectations with respect to
the Company’s license agreement with Zymeworks Inc., including HSR clearance and payments thereunder; the Company’s capital allocation and corporate development strategy; the potential successful future development, manufacturing, regulatory and commercialization
activities; the Company’s expectation of sustainable growth and enhanced value as part of its Vision 2025; planned or anticipated clinical trial events, including with respect to initiations, enrollment and data read-outs, and the anticipated timing thereof; the Company’s clinical trials
confirming clinical benefit or enabling regulatory submissions; planned or anticipated regulatory submissions and filings, including for Rylaze, and the anticipated timing thereof; potential regulatory approvals, including for Rylaze; the anticipated launch of Epidyolex in France in
2022; the anticipated launch of Epidyolex in new markets and indications; our strategy to create sustainable and enhanced growth and value, including statements related the goals and objectives of our ESG strategies, efforts and initiatives; and other statements that are not
historical facts. These forward-looking statements are based on the Company’s current plans, objectives, estimates, expectations and intentions and inherently involve significant risks and uncertainties.
Actual results and the timing of events could differ materially from those anticipated in such forward-looking statements as a result of these risks and uncertainties, which include, without limitation, risks and uncertainties associated with: maintaining or increasing sales of and
revenue from the Company’s oxybate products, Zepzelca and other key marketed products; effectively launching and commercializing the Company’s other products and product candidates; obtaining and maintaining adequate coverage and reimbursement for the Company’s
products; the time-consuming and uncertain regulatory approval process, including the risk that the Company’s current and/or planned regulatory submissions may not be submitted, accepted or approved by applicable regulatory authorities in a timely manner or at all, including the
risk that the Company’s sBLA seeking approval for a revised dosing label for Rylaze may not be approved by FDA in a timely manner or at all; the costly and time-consuming pharmaceutical product development and the uncertainty of clinical success, including risks related to
failure or delays in successfully initiating or completing clinical trials and assessing patients such as those being experienced, and expected to continue to be experienced, by the Company as a result of the effects of the COVID-19 pandemic; the Company’s failure to realize the
expected benefits of its acquisition of GW Pharmaceuticals, including the failure to realize the blockbuster potential of Epidiolex and the risk that the legacy GW Pharmaceuticals business will not be integrated successfully or that such integration may be more difficult, timeconsuming or costly than expected; the ultimate duration and severity of the COVID-19 pandemic and resulting global economic, financial, and healthcare system disruptions and the current and potential future negative impacts to the Company’s business operations and financial
results; geopolitical events, including the conflict between Russia and Ukraine and related sanctions; macroeconomic conditions, including global financial markets and inflation; regulatory initiatives and changes in tax laws; market volatility; protecting and enhancing the
Company’s intellectual property rights and the Company’s commercial success being dependent upon the Company obtaining, maintaining and defending intellectual property protection for its products and product candidates; delays or problems in the supply or manufacture of the
Company’s products and product candidates; complying with applicable U.S. and non-U.S. regulatory requirements, including those governing the research, development, manufacturing and distribution of controlled substances; government investigations, legal proceedings and
other actions; identifying and acquiring, in-licensing or developing additional products or product candidates, financing these transactions and successfully integrating acquired product candidates, products and businesses; the Company’s ability to realize the anticipated benefits of
its collaborations and license agreements with third parties; the sufficiency of the Company’s cash flows and capital resources to fund its debt service obligations, de-lever and meet its stated leverage targets; the Company’s ability to achieve expected future financial performance
and results and the uncertainty of future tax, accounting and other provisions and estimates; the possibility that, if the Company does not achieve the perceived benefits of the acquisition of GW Pharmaceuticals as rapidly or to the extent anticipated by financial analysts or
investors, the market price of the Company’s ordinary shares could decline; the Company’s ability to achieve expected future financial performance and results and the uncertainty of future tax and other provisions and estimates; the Company’s ability to meet its projected longterm goals and objectives, including as part of Vision 2025, in the time periods that the Company anticipates, or at all, and the inherent uncertainty and significant judgments and assumptions underlying the Company’s long-term goals and objectives; and other risks and
uncertainties affecting the Company, including those described from time to time under the caption “Risk Factors” and elsewhere in Jazz Pharmaceuticals’ Securities and Exchange Commission filings and reports, including the Company’s Quarterly Report on Form 10-Q for the
quarter ended September 30, 2022. Other risks and uncertainties of which the Company is not currently aware may also affect the Company’s forward-looking statements and may cause actual results and the timing of events to differ materially from those anticipated.
This presentation contains long-term and other financial targets of the Company relating to Vision 2025, including with respect to long-term total revenue and adjusted operating margin improvement targets, each of which are forward-looking statements. While these financial
targets were prepared in good faith, no assurance can be made regarding future results or events. These financial targets are based on historical performance trends and management outlook that is dependent in principal part on successfully achieving targets for 2022;
management’s assumptions and estimates regarding Xywav adoption in narcolepsy and IH, the timing of launch of Xyrem authorized generic products (AG Products) and generic versions of sodium oxybate and the level of AG Product royalties to the Company, the safety and
efficacy profiles of competitive product launch(es) in narcolepsy and IH, and estimates of the size of the eligible IH patient population for Xywav; estimates of the size of the eligible patient populations that may ultimately be served by Epidiolex/Epidyolex, new patient market share,
duration of therapy, and the safety and efficacy profiles of therapies competing with Epidiolex/Epidyolex; patient market share, duration of therapy, and the safety and efficacy profiles of therapies competing with the Company’s oncology products; and the successful outcomes of
ongoing and planned clinical trials. In addition, the Company’s long-term revenue target assumes revenue contribution from growth opportunities related to pipeline development and potential corporate development opportunities that may not be realized in a timely manner, or at
all. The estimates and assumptions underlying these financial targets involve significant judgments with respect to, among other things, future economic, competitive, regulatory, market and financial conditions, as well as future clinical and regulatory outcomes and future business
decisions and corporate development opportunities that may not be realized, and that are inherently subject to significant business, economic, competitive and regulatory risks and uncertainties, including, among other things, the risks and uncertainties described above and
business and economic conditions affecting the biotechnology industry generally, all of which are difficult to predict and many of which are outside the control of the Company. There can be no assurance that the underlying assumptions and estimates will prove to be accurate or
that these financial targets will be realized and the Company’s actual results may differ materially from those reflected in these financial targets. In addition, these financial targets are Company goals that should not be construed or relied upon as financial guidance and should not
otherwise be relied upon as being necessarily indicative of future results, and investors are otherwise cautioned not to place undue reliance on these financial targets. In preparing this presentation, the Company has relied upon and assumed, without independent verification, the
accuracy and completeness of industry and market information from public sources or provided to the Company by third parties, which information involves assumptions and limitations, and you are cautioned not to give undue weight to such information.
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Transforming Lives. Redefining Possibilities.
Non-GAAP Financial Measures
To supplement Jazz Pharmaceuticals’ financial results and guidance presented in accordance with U.S. generally accepted accounting principles (GAAP), the Company uses certain non-GAAP (also referred to as adjusted or non-GAAP adjusted)
financial measures in this presentation. The Company presents non-GAAP adjusted net income (and the related per share measure) and certain line item components, as well as certain non-GAAP adjusted financial measures derived therefrom,
including non-GAAP adjusted gross margin percentage. Non-GAAP adjusted net income (and the related per share measure) and its line item components exclude from GAAP reported net income (loss) (and the related per share measure) and its line
item components certain items, as detailed in the reconciliation tables that follow in the Appendix hereto, and in the case of non-GAAP adjusted net income (and the related per share measure), adjust for the income tax effect of the non-GAAP
adjustments. In this regard, the components of non-GAAP adjusted net income, including non-GAAP adjusted cost of product sales, SG&A (selling, general and administrative) expenses and R&D (research and development) expenses, are income
statement line items prepared on the same basis as, and therefore components of, the overall non-GAAP adjusted net income measure. The Company also presents non-GAAP adjusted operating margin and projected non-GAAP adjusted operating
margin improvement. Non-GAAP adjusted operating margin is calculated as total revenues less non-GAAP adjusted cost of product sales, SG&A expenses and R&D expenses divided by total revenues. Non-GAAP adjusted cost of product sales, SG&A
expenses and R&D expenses exclude certain line item components from GAAP reported cost of product sales, SG&A expenses and R&D expenses, as detailed in the non-GAAP adjusted operating margin reconciliation table that follows in the Appendix
hereto. The Company also uses a pro forma non-GAAP net leverage ratio calculated as net adjusted debt (defined as total GAAP debt, after giving effect to the Company’s hedging arrangements for its Euro Term Loan B, net of cash, cash equivalents
and investments) divided by Adjusted EBITDA for the most recent period of four consecutive completed fiscal quarters. EBITDA is defined as net income (loss) before income taxes, interest expense, depreciation and amortization. Adjusted EBITDA is
defined as EBITDA further adjusted to exclude certain other charges and adjustments as detailed in the pro forma non-GAAP net leverage ratio reconciliation table that follows in the Appendix hereto and is calculated in accordance with the definition of
Adjusted Consolidated EBITDA as set out in the Company's credit agreement entered into in May 2021 (the Credit Agreement). Investors should note that reconciliations of certain forward-looking or projected non-GAAP financial measures to their most
comparable GAAP financial measures cannot be provided because the Company cannot do so without unreasonable efforts due to the unavailability of information needed to calculate reconciling items and due to the variability, complexity and limited
visibility of comparable GAAP measures and the reconciling items that would be excluded from the non-GAAP financial measures in future periods. Likewise, reconciliations of projected non-GAAP adjusted cost of product sales, SG&A and R&D
expenses, which are used to calculate projected non-GAAP adjusted operating margin and the related projected percentage improvement from 2021, to projected GAAP cost of product sales, SG&A and R&D expenses is not provided. For example, the
non-GAAP adjustment for share-based compensation expense requires additional inputs such as the number and value of awards granted that are not currently ascertainable. Investors should note that the amounts of reconciling items between actual
non-GAAP adjusted cost of product sales, SG&A and R&D expenses and actual GAAP cost of product sales, SG&A and R&D expenses could be significant such that actual GAAP cost of product sales, SG&A and R&D expenses would vary significantly
from the projected adjusted cost of product sales, SG&A and R&D expenses used to calculate projected non-GAAP adjusted operating margin and the related projected percentage improvement from 2021.
The Company believes that each of these non-GAAP financial measures provides useful supplementary information to, and facilitates additional analysis by, investors and analysts and that each of these non-GAAP financial measures, when considered
together with the Company’s financial information prepared in accordance with GAAP, can enhance investors’ and analysts' ability to meaningfully compare the Company’s results from period to period and to its forward-looking guidance, to identify
operating trends in the Company’s business and to understand the Company’s ability to delever. In addition, these non-GAAP financial measures are regularly used by investors and analysts to model and track the Company’s financial performance. The
Company’s management also regularly uses these non-GAAP financial measures internally to understand, manage and evaluate the Company’s business and to make operating decisions, and compensation of executives is based in part on certain of
these non-GAAP financial measures. Because these non-GAAP financial measures are important internal measurements for the Company’s management, the Company also believes that these non-GAAP financial measures are useful to investors and
analysts since these measures allow for greater transparency with respect to key financial metrics the Company uses in assessing its own operating performance and making operating decisions. These non-GAAP financial measures are not meant to
be considered in isolation or as a substitute for comparable GAAP measures; should be read in conjunction with the Company's consolidated financial statements prepared in accordance with GAAP; have no standardized meaning prescribed by GAAP;
and are not prepared under any comprehensive set of accounting rules or principles in the reconciliation tables that follow. In addition, from time to time in the future there may be other items that the Company may exclude for purposes of its non-GAAP
financial measures; and the Company has ceased, and may in the future cease, to exclude items that it has historically excluded for purposes of its non-GAAP financial measures. Likewise, the Company may determine to modify the nature of its
adjustments to arrive at its non-GAAP financial measures. Because of the non-standardized definitions of non-GAAP financial measures, the non-GAAP financial measures as used by the Company in this presentation and the accompanying tables have
limits in their usefulness to investors and may be calculated differently from, and therefore may not be directly comparable to, similarly titled measures used by other companies.
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Our Purpose
is to innovate to transform the lives of
patients and their families.

Who We Are
We are focused on developing life-changing
medicines for people with serious diseases – often
with limited or no therapeutic options – so they can
live their lives more fully.
Casey
Xywav IH Patient
ALL = acute lymphoblastic leukemia, IH = idiopathic hypersomnia

By transforming biopharmaceutical discoveries into
novel medicines, we are working to give people
around the world the opportunity to redefine what’s
possible – to make the “small wins” big again.

Leighton
Rylaze ALL Trial Participant
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Patient-Centric Innovation Drives our Strategy
Targeting Two Therapeutic Areas with Significant Market Opportunities

Focus on patient populations with high unmet need
Target addressable physician audiences for efficient
commercialization
Identify and develop durable, differentiated assets

Neuroscience
&
Oncology

Leverage our integrated capabilities and global
infrastructure
5
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A Leading Growth-Oriented Biopharma Company
ROBUST AND
PRODUCTIVE PIPELINE

STRONG COMMERCIAL
FRANCHISES

#1

~$1B
>$0.5B
16%

1Guidance

Leading Neuroscience
Franchises
#1 treatment in narcolepsy &
global cannabinoid franchise
Oncology Franchise
Approaching $1B in revenue1
Epidiolex Franchise
$529M 2022 YTD sales2
Leader in rare epilepsies
CAGR
From 2016–2021 total revenue

5

Product Approvals and
Launches
in 2020–2021

>4x

Total Pipeline Projects
Expanded 4x since 2015

11

Product Approvals and
Commercial Launches
Since 2015

26

Molecules / Programs
Acquired3
Since 2019

INVESTING TO LEVERAGE
GLOBAL FOOTPRINT

15

~75

Licensing/M&A Deals
Since 2019. Including Zepzelca,
GW, JZP8983, JZP4414 &
Zanidatamab5
Markets Supplied Globally
Operate in or partner to make
medicines available

$930M

Operating Cash Flow
YTD 20222

7

Revenue-diversifying
Transactions
In the last decade

provided by Jazz Pharmaceuticals plc on and as of November 9, 2022; 2Year-to-date, September 30, 2022; 3Conditionally-activated IFNα; 4Orexin-2 receptor agonist; 5Pending zanidatamab transaction close.
CAGR = compound annual growth rate, GW = GW Pharmaceuticals, M&A = merger and acquisition
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Track Record of Strong Execution
STRONG COMMERCIAL
FRANCHISES
5 key product launches & substantial
revenue diversification
in 2020 - 2021

EXPANDED PIPELINE &
CAPABILITIES

Indication expansion for IH
supported by robust clinical data

Leading neuroscience franchises

16 years of YoY revenue growth

ENHANCED CORPORATE
DEVELOPMENT

Significant growth opportunity with
blockbuster potential

Phase 1 initiation to launch
~2.5 years

Treatment of choice
in 2L SCLC

STRATEGIC CAPITAL ALLOCATION UNDERPINS OUR PERFORMANCE
On track to achieve
>$3.6 billion1 in
revenue in 2022

Expect 60-65% of 2022 net
product sales driven by newer
products2

Delevered from 4.9x to 2.9x net
leverage3 in <1.5 years following
close of GW transaction

provided by Jazz Pharmaceuticals plc on and as of November 9, 2022; 2Products launched or acquired since 2019; 3Net leverage ratio is a non-GAAP financial measure.
For further information, see “Non-GAAP Financial Measures.”
2L = second-line, IH = idiopathic hypersomnia, SCLC = small cell lung cancer, YoY = year over year

Continued focus on
improving operating
efficiency

1Guidance
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Vision 2025
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Vision 2025 to Deliver Sustainable Growth and Enhanced Value
COMMERCIAL

Generating
$5 billion in revenue
in 2025

PIPELINE

Pipeline delivering
≥5 novel product
approvals
by end of the decade

OPERATIONAL EXCELLENCE

Operational excellence
1
driving 5% adjusted
operating margin2
improvement
3
from 2021 to 2025

ESG commitments focused on generating long-term sustainable value across stakeholders4
ESG = Environmental, Social and Governance. Vision 2025 represents Jazz estimates of future performance.
1Five percentage points; 2Adjusted operating margin is a non-GAAP financial measure. For further information, see “Non-GAAP Financial Measures”;
32021 adjusted operating margin calculation is included in the appendix for reference; 4See slide 40 for further ESG information.
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Vision 2025: $5 Billion Revenue Target
DOUBLE-DIGIT REVENUE GROWTH
$5B

KEY GROWTH DRIVERS TO
ACHIEVE $5 BILLION IN REVENUE
IN 2025
~$2 billion oxybate franchise1

>$3B

~$2.5 billion Epidiolex + oncology franchises

2021

1Includes

REVENUE

2025

anticipated Xywav and Xyrem revenues, and Xyrem Authorized Generic royalties.
CAGR = compound annual growth rate

~$0.5 billion in other commercial growth, existing
pipeline and future corporate development
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Well-positioned to Achieve Vision 2025
STRONG COMMERCIAL
FRANCHISES
$3,094

16%

Revenue CAGR
2016 – 2021

EXPANDED PIPELINE &
CAPABILITES

neuroscience, oncology and
cannabinoids

$2,364
$2,162
$1,891
$1,619
$1,488
$1,325
$1,173

Molecules and
programs
acquired since
20191

$586

#1 global franchise for cannabinoid

treatment with blockbuster

potential and robust pipeline

2021

2020

2019

2018

2017

2016

2015

2014

2013

2012

2011

$272
$174
2010

2021 GW acquisition

26

$872

Revenue $ In Millions

23 novel candidates across

ENHANCED CORPORATE
DEVELOPMENT

Demonstrated Execution Excellence Across Key 2021 Achievements
1Pending

zanidatamab transaction close.
CAGR = compound annual growth rate.
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Commercial Products
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Diverse Portfolio of Meaningful Products in Two Therapeutic Areas

Neuroscience

Defitelio is subject to additional monitoring. This will allow quick identification of new safety information. Healthcare professionals are asked to report any suspected adverse reactions via
the national reporting system found under section 4.8 of the SmPC.
Xyrem and Xywav warnings: Central nervous system depression and abuse and misuse. For full details see U.S. prescribing information, https://pp.jazzpharma.com/pi/xywav.en.USPI.pdf.

Oncology
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Neuroscience
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Neuroscience: Delivering Growth, Value and Durability

#1

Strong
Commercial
Execution

Treatment for narcolepsy
First-and-only FDA-approved
treatment for IH

•

Leader in Sleep
Medicine and
Rare Epilepsies

1Guidance

$2.70 - $2.80B
2022 Neuroscience net sales

1

guidance1

Expect Xywav to be the

oxybate therapy
of choice in 2023

Sleep franchise: Enhanced durability with first and only FDA-approved lower-sodium oxybate, Xywav
•

Sleep disorders: Important growth opportunity given the high unmet medical needs, first and only
FDA-approved treatment for IH in adults with Xywav

•

Strengthened leadership in sleep medicine with a potent, highly selective oral orexin-2 receptor
agonist, JZP441 (DSP-0187)

•

Epidiolex: Significant growth opportunity with blockbuster potential of Epidiolex

•

Expansion into new areas of unmet need: Suvecaltamide (JZP385) in clinical trials for essential
tremor and Parkinson’s disease tremor and post-traumatic stress disorder with JZP150

•

Investing in pipeline with early in-licensed innovative assets with new MOAs

includes potential Xyrem Authorized Generic royalties and provided by Jazz Pharmaceuticals plc on and as of November 9, 2022.
IH = idiopathic hypersomnia, FDA = Food & Drug Administration, MOAs = mechanisms of action
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Oxybate: Durable, Long-lived Value Driver
The Future of Oxybate

Oxybate History

Over more than 15 years Jazz has:
• Established oxybate therapy as the
standard of care in narcolepsy
• Established and operated a robust, FDA
approved, REMS and distribution system
• Built trust and strong relationships with
narcolepsy HCP and patient communities
• Provided patient support programs,
including access
• Invested to significantly improve oxybate
therapy based on stakeholder feedback

Existing Narcolepsy Market

~8,0501 narcolepsy patients taking Xywav
exiting 3Q22

New Narcolepsy Patients

Opportunity to add patients previously not
prescribed Xyrem based on sodium concerns

Idiopathic Hypersomnia

~1,4501 IH patients taking Xywav exiting 3Q22; New
patient population; No other FDA approved treatments
Meaningful future royalties on Xyrem AGs

Expect Xywav to be the oxybate therapy of choice in 2023
1Xywav

patients as of September 30, 2022.
FDA = Food & Drug Administration, IH = idiopathic hypersomnia, HCP = healthcare provider, REMS = Risk Evaluation and Mitigation Strategy, AGs = Authorized generics
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Executing Successful Xywav Launches

Oxybate
 Xywav on track to be oxybate of choice in 2023

Active Xywav Patients

1

IH

9,500

Narcolepsy

8,700
6,900
6,000

250
6,650

7,800
750
7,050

1,150
7,550

1,450
8,050

 Growth driven by both adoption and new patients starts
 ~17,600 average active oxybate patients on therapy in 3Q22

Xywav
Narcolepsy
 ~8,050 active patients exiting 3Q22

5,100

 Achieved another significant milestone: exiting October 2022,
more active narcolepsy patients taking Xywav than Xyrem

3,900

 Large majority of new-to-oxybate narcolepsy patients prescribed
Xywav

1,900

4Q20

 Compelling Xywav adoption across both narcolepsy and IH
continues to drive oxybate durability

IH
1Q21

1Approximate

2Q21

3Q21

4Q21

1Q22

2Q22

active Xywav patients exiting quarter.
HCP = healthcare provider, IH = idiopathic hypersomnia, ODE = Orphan Drug Exclusivity.

3Q22

 Continued growth of new prescribers
 Compelling growth in IH with ~1,450 active patients exiting
3Q22
 ~90% of commercial lives covered
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Indication Expansion in Idiopathic Hypersomnia Creates Growth
Opportunity
NEAR-TERM
VALUE DRIVER

FIRST AND ONLY FDA-APPROVED
THERAPY TO TREAT IH
IH is a serious and disruptive sleep disorder with
high unmet need

Received Orphan Drug Exclusivity (ODE) in IH

Distinct symptomatology and diagnostic criteria from
other sleep disorders

~37,000 patients in the U.S. diagnosed & actively seeking healthcare

Xywav offers unique MOA to treat IH patients

Potential overall U.S. patient population: 70,000 – 80,000 patients

Rapid approval following narcolepsy launch

Efficient launch with >90% overlap with existing sleep call universe
IH = idiopathic hypersomnia, FDA = Food and Drug Administration, MOA = mechanism of action
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Xywav Meaningfully Improved IH Patient Symptoms
Consumed by sleep

IMPACTS
• Reduced job performance and career
success
• More likely to have a motor vehicle
accident
• Perceived as lazy, unmotivated, or
inattentive by friends and family
• Responsibilities that require unscheduled
waking are difficult or impossible
• Impacts morning family routines, such as
waking and dressing children for school

Sleep inertia

Brain fog

Poor memory

Microsleep

• Phase 3 trial results demonstrated clinically meaningful and
statistically significant results for primary and key secondary
endpoints
• Met primary endpoint of change in the ESS; p-value <0.0001
with Xywav vs. placebo
• Met key secondary endpoints; p-value <0.0001 with Xywav for
both PGIc and IHSS
• Participants on Xywav maintained improvement in scores
compared to those who were randomized to placebo
• Baseline trial data showed similar disease burden irrespective
of long or short sleep time
• Improvements across all 14 IHSS measures reflected a
reduction in symptom frequency, intensity and consequences
• Consistent with the known safety profile of Xywav with no new
safety signals observed in this patient population

ESS = Epworth Sleepiness Scale, FDA = Food and Drug Administration, IH = idiopathic hypersomnia, IHSS = Hypersomnia Severity Scale, PGIc = Patient Global Impression of change
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High Unmet Need in Pediatric Onset Epilepsy
• 3.4 million U.S. patients with epilepsy
• ~1/3 of patients are pharmaco-resistant, with seizures persisting despite multiple antiseizure medicines
• Multiple distinct orphan syndromes that are highly treatment resistant even with current
medications
• Polypharmacy common and new treatments sought
• LGS and Dravet syndrome represent two of the most difficult-to-treat epilepsy syndromes
• Multiple seizure types, developmental delay, numerous comorbidities
• Seizures continue into adulthood
• Polypharmacy generally required
• In the U.S., there are ~10,000 patients with Dravet syndrome and ~30,000-50,000
patients with LGS
• TSC is a genetic disorder that causes non-malignant tumors to form in many different organs
• Epilepsy is most common symptom, occurring in 75-90% of patients
• ~70% of those patients experience seizures in first year of life
• In the U.S., there are ~40,000-50,000 patients with TSC
LGS = Lennox-Gastaut syndrome, TSC = tuberous sclerosis complex
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Epidiolex Revenue Growth Underscores Blockbuster Potential

22% revenue growth

Net product sales (in M)

$196.2
$160.4

• 22% year-over-year growth in 3Q22 driven by underlying
demand
• Market research indicates nearly 60% of providers are
using Epidiolex earlier in their treatment algorithm
• Continue to add new prescribers and grow Epidiolex’s
active prescriber base
• Expect Epidyolex to be launched in all five key European
markets by year end1; successfully completed pricing
and reimbursement process in France
• Robust patent estate with expiry dates out to 2035 and
2039

3Q21

1United

Kingdom, Germany, Italy, Spain and France

3Q22
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Epidyolex: Global Growth Opportunity
European Launches
Launch This Year
Discussions Ongoing

• Successfully completed pricing and reimbursement process
in France; expect to launch in France later this year
• Following launch in France, Epidyolex will be reimbursed and
commercially available in all five major European markets1
• Opportunity for additional growth coming from multiple new
market and indication launches throughout this year and next
• Pricing in Europe is greater than 70% of the U.S. WAC
• Outside of the U.S., Epidyolex is approved in 34 countries
and launched in 15 markets

1United

Kingdom, Germany, Italy, Spain and France
WAC = Wholesale Acquisition Cost
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Oncology
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Rapidly Growing Oncology Business
>$1B

$734M

In oncology
revenue in 20251

Oncology net product sales in 2021

•

$860 - $920M

2

2022 Oncology net sales guidance2

6

Key approvals
since 20153

Continued double-digit revenue growth in portfolio

Revenue growth and diversification underpinned by Zepzelca and Rylaze
• Rapidly established Zepzelca as the treatment-of-choice in 2L SCLC
•

•

Significant
Growth
Momentum

•

High-quality and reliable supply of Rylaze, launched in mid-2021, enables switching therapy from E. coli-derived
treatment to an Erwinia-derived Rylaze at the first signs of hypersensitivity

Enrolled first patient in Phase 1 trial for JZP815, our pan-RAF inhibitor
• Expanding oncology pipeline
•

•
•

1Anticipated

Robust development program for Zepzelca, including Phase 3 trial in 1L ES-SCLC and Phase 2 basket trial to explore additional solid tumors

JZP898 (WTX-613), a differentiated, conditionally activated IFNα INDUKINE™ molecule
Zanidatamab4, a novel HER2-targeted bispecific antibody, which can simultaneously bind two non-overlapping epitopes of HER2, known as
biparatopic binding

•

Vyxeos and Defitelio continue to address significant unmet medical needs for patients

•

Investing in a deep and broad pipeline of innovative targets

based on Vision 2025; 2Guidance provided by Jazz Pharmaceuticals plc on and as of November 9, 2022; 3Includes approvals in U.S., Europe and Japan; 4Pending transaction closing.
1L = first line, 2L = second-line, ES-SCLC = extensive-stage small cell lung cancer, FDA = Food and Drug Administration
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Zepzelca: Rapidly Established as Treatment of Choice in 2L SCLC
2L Treatment of Choice
• $70.3 million net product sales in 3Q22
• Excluding one-time favorable impact to net sales in 3Q21,
net product sales increased by approximately 14% in
3Q22 compared to 3Q211
• Opportunity for growth: Continue to gain market share
from topotecan and immuno-oncology products used as
monotherapy
• Aim to increase share among patients being re-challenged
with platinum-based chemotherapies

1As

Robust Development Program Underpins
Long-term Commercial Strategy
• Ongoing trials progressing well
• EMERGE-201 Phase 2 basket trial in R/R solid tumors
• Phase 3 trial in ES, 1L SCLC in combination with
Tecentriq® (atezolizumab)
• Phase 3 confirmatory trial in 2L SCLC with our partner
PharmaMar
• Either LAGOON or the 1L trial in combination with Tecentriq
could serve to confirm the clinical benefit of lurbinectedin
• Phase 4 observational study to collect real-world safety
and outcome data

previously reported in 3Q21, Zepzelca 3Q21 net product sales were favorably impacted by $10 million relating to a reduction in the returns accrual rate, due to lower than estimated actual returns.
1L = first-line, 2L = second-line, ES = extensive stage, R/R = relapsed/refractory, SCLC = small cell lung cancer
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Rely on Rylaze: Successful Launch and Strong Demand
One Year After Launch; Strong Demand
• $73.5 million net product sales in 3Q22
• Medical education efforts are increasing
understanding of switching therapy at first signs of
hypersensitivity to E. coli-derived asparaginase
• Feedback from HCPs indicates that they are
returning to best clinical practice due to
unconstrained supply of Rylaze

Label Expansion

• FDA approval of M/W/F IM dosing schedule for Rylaze in
November 2022

Completed Regulatory Submissions
• FDA sBLA IV administration submitted; under RTOR April 2022
• MAA submission to EMA for IV and IM administration in June
2022
• Potential for EU approval in 2023

Global Expansion

• Japan: Advancing the program for potential submission,
approval and launch
EMA = European Medicines Agency, HCP = healthcare providers, IM = intramuscular, IV = intravenous, M/W/F = Monday, Wednesday, Friday, MAA = Marketing Authorisation Application,
RTOR = Real-Time Oncology Review, sBLA = supplemental Biologics License Application
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Near-term R&D Pipeline Opportunities
PRE-CLINICAL

PHASE 1

PHASE 2

Suvecaltamide
(JZP385)

PHASE 3

Cannabinoids

Neuroscience

PHASE 4 /
Regulatory

Oncology

KEY CATALYSTS
Phase 3 Initiated
Fourth target indication

EMAS

Epidiolex
JZP150

New

Japan (LGS/TSC/DS)

Phase 3 First Patient Enrolled
Phase 2 Top-line Data Readout
Expected late 2023

PTSD
Phase 2b Essential Tremor

Phase 2b Top-line Data Readout
Expected 1H24

Parkinson’s disease tremor

Phase 2 Initiated
Top-line Data Readout
Expected 4Q22

2L Biliary Tract Cancer (pivotal)

Zanidatamab1

Phase 3 Top-line Data Readout
Expected 2024

Phase 3 1L GEA (pivotal)
ES 1L SCLC combo with Tecentriq

Zepzelca

Phase 4 2L SCLC observational trial
Phase 3 2L SCLC confirmatory trial

Phase 2 Basket Trial
First patient enrolled in 1Q22

Solid Tumors

Rylaze

ALL/LBL IV administration

U.S.: sBLA submission for IV administration
EU: MAA submitted to EMA, including IV
administration, potential approval in 2023

1Pending

transaction close; 1L = first line, 2L = second-line, ALL/LBL = acute lymphoblastic leukemia/lymphoblastic lymphoma, DS = Dravet syndrome, EMA = European Medicines Agency, EMAS = epilepsy with
myoclonic-atonic seizures, ES = extensive-stage, GEA = gastroesophageal adenocarcinoma, IV = intravenous, LGS = Lennox-Gastaut syndrome, MAA = Marketing Authorisation Application, PTSD = post-traumatic
stress disorder, sBLA = Supplemental Biologics License Application, SCLC = small cell lung cancer, TSC = Tuberous sclerosis complex.
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Zanidatamab: Expands Oncology Portfolio with

1
Late-Stage Asset

An Ideal Strategic Fit for Jazz

A Compelling and Unique Molecule

• Corporate development remains a key pillar to expand
our commercial portfolio and development pipeline

• Novel HER2-targeted bispecific
antibody with biparatopic binding
and potential to transform current
standard of care in multiple HER2
expressing cancers

• Zanidatamab has the potential to deliver significant
long-term value and meaningfully contribute to Vision
2025
• Reinforces commitment to novel oncology therapies
• Late-stage program aligned strategically with Jazz's
focus on opportunities where there is significant unmet
patient need, can apply unique insights and leverage
existing integrated capabilities and global infrastructure
to commercialize efficiently

• Demonstrated compelling anti-tumor activity in several
HER2-expressing cancers, both as monotherapy and in
combination with chemotherapy and other agents
• Two pivotal trials with near-term readouts:
• 2L BTC: Top-line data expected 4Q22
• 1L GEA: Top-line data expected 2024

• Durable asset with potential for significant regulatory
exclusivity following approval and a robust patent
portfolio
1Pending

transaction close.
HER2 = Receptor tyrosine-protein kinase erbB-2, BTC = biliary tract cancer, GEA = gastroesophageal adenocarcinoma
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Suvecaltamide: Highly Selective Modulator of T-type Calcium Channels
• Initial development program focused on essential tremor (ET)
• Most common pathological movement disorder
• ET most commonly affects the hands and arms; can also occur in head, voice and lower limbs1,2

Without
tremor

• ET can disrupt daily activities and lead to substantial impairment on physical
functioning1,3
• Patients express feelings of “embarrassment,” “shame,” and “misery”
• Some patients can also experience cognitive deficits, anxiety, social phobia, depression
and sleep disturbances

• High unmet need: no newly approved ET pharmacotherapy in >50 years1,2,3

Essential
Tremor 6

• In the U.S. and key European markets4,5
• ~11 million prevalence
• ~2 million diagnosed

• Opportunity for potential development in additional indications

Baseline
JZP385

• Initiated Phase 2 trial in patients with Parkinson’s disease tremor, expect first patient enrolled by year end
1Essential Tremor Information Page. National Institute

of Neurological Disorders and Stroke. https://www.ninds.nih.gov/Disorders/All-Disorders/Essential-Tremor-Information-Page. Modified March 27, 2019. Accessed October 2021; 2Bhatia KP,
Bain P, Bajaj N, et al. Consensus Statement on the classification of tremors from the task force on tremor of the International Parkinson and Movement Disorder Society. Mov Disord. 2018;33(1):75-87. doi:10.1002/mds.27121; 3Chandler DL.
Finding New Ways To Treat Tremors. IEEE Pulse. 2021;12(3):14-17. doi:10.1109/MPULS.2021.3078599; 4Louis ED, Ottman R. How many people in the USA have essential tremor? Deriving a population estimate based on epidemiological data.
Tremor Other Hyperkinet Mov (NY). 2014;4:259. Published 2014 Aug 14. doi:10.7916/D8TT4P4B; 5Jazz Pharmaceuticals, Inc., Data on file; 6Papapetropoulos S., et al. Efficacy Results from a Phase 2, Double-Blind, Placebo-Controlled Study of
CX-8998, a State-Dependent T-Type Calcium (Cav3) Channel Modulator in Essential Tremor Patients (T-CALM). Platform presentation at the American Academy of Neurology 71st Annual Meeting, May 4 to May 10, 2019 in Philadelphia, PA.
Example from one patient.
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JZP150: Novel Highly Selective FAAH Inhibitor
• Initial development focused on post-traumatic stress disorder (PTSD)
• PTSD results from exposure to actual or threatened death, serious injury or sexual violence1
• PTSD represents a global public health problem that is associated with significant morbidity and
mortality
• PTSD affects up to 8% of adults during their lifetime2
• Significant unmet need with potential increasing prevalence and demand for new treatments of PTSD
• No newly approved pharmacotherapy in almost two decades

KEY HIGHLIGHTS
• Granted Fast Track Designation by FDA
• Differentiated

MOA (irreversible binding)
• Once-daily oral medication
• Potential to impact pathophysiology and symptoms of PTSD
• Demonstrated benefit on fear extinction and stress responses
in healthy volunteers3

SIGNIFICANT UNMET NEED
• U.S. target population approximately 2 million
• Limited treatment options

• Significant unmeet need with potential increasing prevalence

and demand for new treatments of PTSD
• Potential development opportunities beyond PTSD

1DSM-5

definition of PTSD; 2Kilpatrick, D., Resnick, H., Milanak, M., Miller, M., Keyes, K. and Friedman, M., 2013. National Estimates of Exposure to Traumatic Events and PTSD Prevalence Using DSM-IV and DSM-5
Criteria. Journal of Traumatic Stress, 26(5), pp.537–547; 3Mayo LM, Asratain A., Lindé J et al. Elevated Anandamide, Enhanced Recall of Fear Extinction, and Attenuated Stress Responses Following Inhibition of Fatty Acid Amide
Hydrolase: A Randomized, Controlled Experimental Medicine Trial. Biol Psychiatry. 2020 Mar 15; 87(6): 538-547.
FAAHi = Fatty Acid Amide Hydrolase inhibitor, FDA = U.S. Food and Drug Administration, MOA = mechanism of action
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Delivering Significant Value Through Strategic Capital Allocation
DISCIPLINED DEPLOYMENT

CAPITAL

STRATEGIC PRIORITIES

DISCIPLINED CAPITAL ALLOCATION IN ALIGNMENT WITH OUR STRATEGIC PRIORITIES

$0.9B

Cash, cash equivalents and
investments1

$0.5B

Undrawn revolving credit facility1

COMMERCIAL GROWTH
New indications
Geographic expansion

Diversified and growing
revenue base

PIPELINE EXPANSION
Advancing internal assets
Licensing new assets

Differentiated pipeline to
support future growth

CORPORATE DEVELOPMENT

$Billions

Expected cash flow through 2025

Product acquisitions
Company acquisitions

Operational excellence
to maximize value

DELEVERAGING

Enables further transformative investments
1As

of September 30, 2022.
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Track Record of Revenue Growth
$3,094

GUIDED BY OUR
PATIENT-CENTRIC APPROACH

$2,364
$2,162

2005 – 2021:
YoY revenue growth for
16 consecutive years

$1,891
$1,619
$1,488
$1,325
$1,173

2016 – 2021:
16% CAGR

CAGR = compound annual growth rate.
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2021

2020

2019

2018

2017

2016

2015

2014

2013

2012

2011

2010

2009

2008

2007

2006

Revenue $ in millions

2005

$272
$174
$128
$68
$65
$0 $0 $21 $45
2004

Epidiolex Patient

$586

2003

Grace

$872
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Significant Top- and Bottom-Line Growth
3Q22 ANI1 / Adjusted EPS1

3Q22 Total Revenues
+12%
$838M
$185M
$646M

Neuroscience
Oncology

3Q21

EPS +23%

ANI +42%
$941M
$223M
$711M

3Q22

Growth of 38%2

$370M

as adjusted for adoption
of ASU No 2020-06

$5.17

$2,335M$261M

3Q21

$4.20

3Q22

adjusted net income (and the related per share measure) are non-GAAP financial measures. For further information see “Non-GAAP Financial Measures” and reconciliation tables in the Appendix.
2Non-GAAP adjusted EPS for 3Q22 was reduced by approximately $0.63 per diluted share, compared to 3Q21, following the adoption of ASU No. 2020-06 on January 1, 2022.
ANI = non-GAAP adjusted net income, EPS = earnings per share.

3Q21

3Q22

1Non-GAAP
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Deleveraged Balance Sheet Provides Continued Strategic Flexibility
4.9x
4.4x

4.1x

• Delevered two full turns since close of GW transaction:
• Reduced total debt

3.9x

• Increased Adjusted EBITDA2

3.2x

05/05/21
Deal close

09/30/21

12/31/21

03/31/22

06/30/22

2.9x

• Achieved net leverage ratio1 target of below 3.5x in
2Q22, six months ahead of stated timeline
• Rapid deleveraging enabled by disciplined capital
allocation and strong cash flow

09/30/22

Net leverage ratio1 at above dates

1Net

leverage ratio is a non-GAAP financial measure and is calculated on a proforma basis; 2Adjusted EBITDA (earnings before interest, tax, depreciation and amortization) is a non-GAAP financial
measure and the reconciliation is in the Appendix. For further information, see “Non-GAAP Financial Measures”.
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Raising Mid-point 2022 Total Revenue Guidance
Non-GAAP Guidance

In millions, except per share amounts

Total Revenues
Neuroscience Net Sales
(includes potential Xyrem AG Royalties)

Oncology Net Sales

November 9, 2022
$3,600 - $3,700

•

Significant revenue growth and disciplined capital
allocation expected to drive bottom line growth
2022 guidance positions us well to execute on
Vision 2025

$2,700 - $2,800
$860 - $920

Gross Margin %1

93%

SG&A expenses1

$1,090 - $1,120

R&D expenses1

$490 - $520

Acquired IPR&D2

$119

Net income1

$1,225 - $1,275

Net income per diluted share1,3

$17.20 - $17.85

Weighted-average ordinary shares3

•

Expect ANI1 growth of 26% at mid-point of 2022 guidance

$1.23B - $1.28B
$993M

73

2021

2022G

AG = authorized generic, ANI = non-GAAP adjusted net income, IPR&D = in-process research and development, R&D = research and development, SG&A = selling, general and administrative expenses. ASU 2020-06 = Debt - Debt with Conversion and Other
Options (Subtopic 470-20) and Derivatives and Hedging - Contracts in Entity’s Own Equity (Subtopic 815-40): Accounting for Convertible Instruments and Contracts in an Entity’s Own Equity. 1Non-GAAP adjusted gross margin, SG&A expenses, R&D expenses,
net income (and the related per share measure) are non-GAAP financial measures and a reconciliation is included in the Appendix; 2Upfront payments primarily relate to JZP898, JZP441 and zanidatamab transactions. Includes anticipated $50 million payment to
Zymeworks in connection with an exclusive licensing agreement for zanidatamab, subject to HSR Clearance. Should Jazz decide to continue the collaboration following readout of the top-line clinical data from HERIZON-BTC-01, Zymeworks is eligible to receive
a second payment of $325 million, and therefore Jazz's acquired IPR&D expenses would increase accordingly. 3Following adoption of ASU 2020-06, diluted EPS must be calculated using the if-converted method which assumes full conversion of our
Exchangeable Senior Notes. Non-GAAP adjusted EPS guidance for 2022 reflects dilution of approximately $2.05 following the adoption of ASU 2020-06. For further information see "Non-GAAP Financial Measures“.
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Robust and Productive Pipeline for Sustainable Growth
PRE-CLINICAL

PHASE 1

PHASE 2

PHASE 3

REGULATORY

Undisclosed targets
Neuroscience

JZP3243
Oxybate extended-release formulation

Suvecaltamide (JZP385)
Essential tremor

JZP458 (Rylaze)10
(recombinant Erwinia asparaginase)
ALL/LBL

CombiPlex
Exploratory activities

JZP441 (DSP-0187)2,4
Orexin-2 receptor agonist

Suvecaltamide (JZP385)
Parkinson’s Disease Tremor

Zanidatamab*
HER2-targeted bispecific antibody
1L zani + chemo ± tislelizumab for GEA9
(Pivotal trial)

JZP341
(Long-acting Erwinia asparaginase)
ALL/LBL

JZP815
Pan-Raf Inhibitor Program
Raf & Ras mutant tumors

JZP1506
PTSD

Undisclosed target
Ras/Raf/MAP kinase pathway1
Exosome targets
(Up to 3 targets)1
Hematological malignancies/solid tumors
JZP898 (WTX-613)2
Conditionally-activated IFNα

Zanidatamab*
HER2-targeted bispecific antibody
Breast cancer
JZP351 (Vyxeos)
Low Intensity Dosing for higher risk MDS5

Undisclosed targets
Oncology

JZP351 + other approved therapies
• R/R AML or HMA Failure MDS5
• First-line, fit AML (Phase 1b)
• Low Intensity Therapy for first-line, unfit AML
(Phase 1b)

Undisclosed targets
Cannabinoids

Additional Cannabinoids
Neonatal hypoxic-ischemic encephalopathy
Additional Cannabinoids
Neuropsychiatry targets

Zanidatamab*
HER2-targeted bispecific antibody
• 2L zani monotherapy for BTC7 (Pivotal trial)
• Additional trials ongoing in BTC, GEA and
CRC
• Multiple trials ongoing in breast cancer
Lurbinectedin (Zepzelca)
Basket trial: advanced urothelial cancer, large
cell neuroendocrine tumor of the lung, HRD+
cancers

Lurbinectedin1
1L treatment SCLC in combination with
Tecentriq® (atezolizumab)
JZP351
• AML or HR-MDS >60yrs (AML18)8
• Newly diagnosed adults with standard- and
HR-AML (AMLSG)8
• Newly diagnosed <22 yrs with AML (COG)5
Cannabidiol (Epidiolex)
EMAS
Cannabidiol (Epidyolex)
LGS, DS, TSC in Japan

JZP351
• HR-MDS (EMSCO)8
• Newly diagnosed older adults with HR-AML8
JZP351 + venetoclax
de novo or R/R AML5
Additional Cannabinoids
Autism spectrum disorders

*Pending close of transaction. 1. Partnered collaboration; 2. Recently acquired; 3. Planned; 4. Phase 1 trial ongoing in Japan – expect to rapidly advance development in U.S.; 5. Jazz & MD Anderson Cancer
Center collaboration study; 6. JZP150 is a fatty acid amide hydrolase inhibitor which modulates the endocannabinoid anandamide; 7. HERIZON-BTC-01; 8. Cooperative group study; 9. HERIZON-GEA-01; 10. FDA
approval on June 30, 2021 and FDA approval of sBLA for MWF IM dosing on November 18, 2022; submitted additional data to support U.S. label update. 1L = first line, ALL/LBL = acute lymphoblastic leukemia /
lymphoblastic lymphoma, AML = acute myeloid leukemia, COG = Children’s Oncology Group, BTC = biliary tract cancer, CRC = colorectal cancer, DS = Dravet syndrome, EMAS = epilepsy with myoclonic-atonic
seizures, GEA = gastroesophageal adenocarcinoma, HMA = hypomethylating agents, HR = high-risk, HRD+ = homologous recombinant deficient positive, LGS = Lennox-Gastaut syndrome, MDS = myelodysplastic
syndromes, PTSD = post-traumatic stress disorder, R/R = relapsing/refractory, SCLC = small cell lung cancer, SG = study group, TSC = Tuberous sclerosis complex.

Neuroscience
Oncology
Cannabinoids
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Our Long-Term ESG Strategy
Integrated ESG Approach
• Nominating and Corporate Governance Committee oversees ESG strategy and policies

Commitment to U.N. Sustainable Development Goals

• Created a Global Corporate Sustainability and Social Impact Team in 2021
• Performed ESG materiality assessment for GW business following the acquisition by Jazz
• Aligning strategy and reporting with UN SDGs and SASB standards, respectively

Environmental
• Long-standing commitment to sustainable practices in
manufacturing processes
− Extensive rainwater harvesting at our cannabis
growing operations (utilize or recapture 98%)
− Jazz produces less than 650 kg CO2 (Scope 1 & 2
GHG emissions) per kg of dried cannabis flower
compared to 3,697 kg CO2 per kg of flower from the
average U.S. cannabis cultivation site*
− Use green chemistry principles in our first in-house
commercial production site (Athlone, IRE)
− New buildings meet highest level of sustainability
standards (BREEAM)
• Focused on expanding environmental disclosures
*Source https://www.arcgis.com/apps/webappviewer/index.html?id=f47100de3f6b46bb9aebf8dc52d95
7bf&extent=-18880993.9285%2C2754896.1724%2C8069740.6478%2C10092850.8878%2C102100

UN SDGs = United Nations Sustainable Development Goals
SASB = Sustainability Accounting Standards Board

Social
• Increase the diversity of our global workforce by
providing an inclusive environment highlighted by the
creation of 5 unique Employee Resource Teams
(Black, Asian and Pacific Islander, LGBTQ+,
LatinX/Hispanic, and Women employees + allies)
• Focused on attracting the best talent, supporting
employee well-being through personal development
practices/tools and enhanced benefit programs
• Ongoing employee engagement through interactive
forums with company leadership and pulse surveys
(~ 80% response rate). Engagement surveys indicate
employees experience an inclusive culture
• Commitment to improving diversity in our clinical trial
enrollments and advocating for public policy initiatives
that improve access to care and health equity metrics

Governance
 Lead Independent Director  Anti-hedging / pledging /
claw back policies
with clearly defined
responsibilities
 Majority vote standard
 11 of 12 directors are
 Share ownership
independent
requirements
 Annual Board and
 50% of executive target
Committee self-evaluations
equity is performance based

Board Refreshment

Director Diversity

2 New Independent Directors
added since 2020

Jennifer Cook
Former CEO at
GRAIL, Inc.

Mark Smith, M.D.
Professor of Clinical
Medicine at UC San
Francisco

55% Diversity in Director Slate
40
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Reconciliation of GAAP Reported Net Loss to Non-GAAP Adjusted Net Income and the related per share
measure
†

Three Months Ended
September 30,
In thousands, except per share amounts
(unaudited)
GAAP reported net loss
Intangible asset amortization

2022
$ (19,648)

Three Months Ended
September 30,

2021
$ (52,833)

141,232

159,804

133,648

—

54,948

45,535

5,491

59,867

Non-cash interest expense3

14,262

28,045

Acquisition accounting inventory fair value step-up

70,964

82,646

(671)

—

57,625

—

(87,413)

(61,646)

$ 370,438

$ 261,418

Impairment charge1
Share-based compensation expense
Transaction and integration related expenses2

Income related to disposal of business
Restructuring and other costs4
Income tax effect of above adjustments
Non-GAAP adjusted net income

†Non-GAAP

In millions, except per share amounts
(unaudited)

2022

GAAP reported net loss per diluted share5

$ (0.31)

$

(0.86)

Non-GAAP adjusted net income per diluted share5
Weighted-average ordinary shares used in diluted per
share calculations - GAAP
Weighted-average ordinary shares used in diluted per
share calculations - non-GAAP

$ 5.17

$

4.20

2021

62.8

61.3

72.9

62.3

Explanation of Adjustments and Certain Line Items:
1. Impairment charge related to an IPR&D asset impairment following the discontinuation of our
nabiximols program.
2. Transaction and integration expenses related to the acquisition of GW.
3. Non-cash interest expense associated with debt discount and debt issuance costs.
4. Includes restructuring costs and costs related to program terminations.
5. Diluted EPS was calculated using the “if-converted” method in relation to the Exchangeable
Senior Notes. As such, Non-GAAP adjusted net income per diluted share for the three
months ended September 30, 2022 includes 9.0 million shares related to the assumed
conversion of the Exchangeable Senior Notes and the associated interest expense add-back
to adjusted net income of $6.3 million. There was no impact on GAAP reported net loss per
diluted share for the three months ended September 30, 2022 as the Exchangeable Senior
Notes were anti-dilutive.

adjusted net income (and the related per share measure) are non-GAAP financial measures. For further information see “Non-GAAP Financial Measures”.
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Reconciliation of GAAP to Non-GAAP Adjusted 2022 Net Income Guidance, GAAP to Non-GAAP Adjusted
SG&A and R&D and GAAP to Non-GAAP Gross Margin
In millions, except per share amounts
(unaudited)

2022 Guidance
November 9,
2022

GAAP net income

$50 - $175

Intangible asset amortization
Acquisition accounting inventory fair value step-up
Share-based compensation expense
Impairment charges
Restructuring and other costs

590 - 610
260 - 280
200 - 220
134
58

Transaction and integration related expenses

25 - 35

Costs related to disposal of a business
Non-cash interest expense

40 - 50
35 - 45

Income tax effect of above adjustments

(240) - (255)

Non-GAAP adjusted net income2
GAAP net income per diluted share
Non-GAAP adjusted net income per diluted share1,2
Weighted-average ordinary shares used in per share calculations – GAAP
Weighted-average ordinary shares used in per share calculations – non-GAAP

$1,225 - $1,275

In millions
(unaudited)

SG&A

R&D

$1,328 - $1,391

$560 - $596

(133) - (146)

(56) – (62)

(43)

(12)

Transaction and integration related expenses

(22) - (32)

(2)

Costs related to disposal of a business

(40) - (50)

-

$1,090 - $1,120

$490 - $520

GAAP expenses
Share-based compensation expense
Restructuring and other costs

Non-GAAP adjusted expenses2
Gross Margin %

2022 Guidance
November 9, 2022

GAAP gross margin %

85%

Non-GAAP gross margin %3

93%

$0.75 - $2.75
$17.20 - $17.85
64
73

R&D = research and development, SG&A = selling, general and administrative expenses. 1Non-GAAP adjusted EPS guidance for 2022 reflects dilution of $2.05, at the midpoint, post adoption of ASU 2020-06. Diluted EPS
calculations for 2022 include 9 million shares related to the assumed conversion of the Exchangeable Senior Notes and the associated interest expense add-back to net income of $25 million on a non-GAAP basis, under the "if
converted" method.; 2Non-GAAP adjusted net income (and the related per share measure), non-GAAP adjusted SG&A expenses, non-GAAP adjusted R&D expenses and non-GAAP gross margin are non-GAAP financial
measures. For further information, see “Non-GAAP Financial Measures”; 3Excludes $260-$280 million of amortization of acquisition-related inventory fair value step-up, $11-$12 million of share-based compensation expense,
$2 million of restructuring and other costs and $1 million of transaction and integration related expenses relating to the acquisition of GW from estimated GAAP gross margin.
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Pro Forma Non-GAAP Net Leverage Ratio

Reconciliation of Pro Forma GAAP Net income/(loss) to Pro Forma Non-GAAP Adjusted EBITDA1 (calculated in accordance with the Company’s Credit Agreement)
and the Calculation of Pro Forma Non-GAAP Net Leverage Ratio
LTM
Ended
06/30/22

LTM
Ended
03/31/22

LTM
Ended
12/31/21

LTM
Ended
09/30/21

LTM
Ended
03/31/21

$462

$342

$(619)3

$(518)3

$(379)3

$4483

Interest expense, net

303

316

322

279

218

109

Income tax (benefit) expense

(71)

(46)

200

215

241

102

Depreciation and amortization

6334

6504

661

558

468

298

911

954

563

533

549

957

66

120

407

421

379

25

1964

1844

185

190

192

192

278

289

287

223

149

-

58

-

-

-

-

-

134

-

-

-

-

-

Upfront and milestone payments

85

88

15

15

42

50

Costs related to the disposal of a business

50

50

8

-

-

-

(62)

(44)

(35)

(3)

7

26

10

20

35

45

45

45

$1,724

$1,661

$1,465

$1,424

$1,362

$1,296

In millions
(unaudited)
Pro forma GAAP net income (loss)

Pro forma non-GAAP EBITDA
Transaction and integration related expenses
Share-based compensation expense
Acquisition accounting inventory fair value step-up
Restructuring and other costs
Impairment charge

Other
Expected cost synergies5

Pro forma non-GAAP Adjusted EBITDA1

LTM
Ended
09/30/22

1Pro

forma non-GAAP Adjusted EBITDA is calculated in accordance with the definition of Consolidated Adjusted EBITDA as set out in the Credit Agreement; 2Pro forma GAAP net income (loss) is derived from the GAAP financial
statements of the Company and for the LTM ended September 30, 2022 and June 30, 2022, in accordance with the Credit Agreement reflects the divestment of Sunosi U.S. to Axsome on a proforma basis as if the divestment
had occurred at the beginning of the LTM ended September 30, 2022 and LTM ended June 30, 2022. 3Pro forma GAAP net income (loss) is derived from the GAAP financial statements of the Company and GW for these
periods. 4Excludes the portion of these adjustments related to the Sunosi U.S. business; 5Expected cost synergies of $45M from initiatives implemented following the acquisition of GW are assumed to be realized pro-rata
through 2022. LTM = Last Twelve Months; EBITDA = Earnings Before Interest, Income Tax, Depreciation and Amortization; GW = GW Pharmaceuticals plc. Note: Table may not foot due to rounding.

44

November 2022

Pro Forma Non-GAAP Net Leverage Ratio (Continued)

Reconciliation of Pro Forma GAAP Net income/(loss) to Pro Forma Non-GAAP Adjusted EBITDA1 (calculated in accordance with the Company’s Credit Agreement)
and the Calculation of Pro Forma Non-GAAP Net Leverage Ratio
In millions, except ratio
(unaudited)

At 09/30/2022

At 06/30/22

At 03/31/22

At 12/31/21

At 09/30/21

At 05/05/21

$5,836

$6,144

$6,152

$6,395

$6,650

$7,144

-

-

-

15

19

3

$5,836

6,144

6,152

6,411

6,669

7,147

(899)

(771)

(491)

(591)

(672)

$4,937

$5,373

$5,661

$5,819

$5,997

Net Adjusted Debt

$4,937

$5,373

$5,661

$5,819

$5,997

$6,348

Pro forma non-GAAP Adjusted EBITDA3

$1,724

$1,661

$1,465

$1,424

$1,362

$1,296

2.9

3.2

3.9

4.1

4.4

4.9

Calculation of Net Debt:
Total GAAP debt
Impact of current hedging arrangements on Euro Term Loan B
Total Adjusted Debt1
Cash, cash equivalents and investments

Net Adjusted Debt

(799)2
$6,348

Calculation of Pro Forma non-GAAP Net Leverage Ratio:

Pro Forma non-GAAP Net Leverage Ratio4

1Total

adjusted debt, reflected the impact of the Company’s hedging arrangements on the Euro term Loan B, in accordance with the Credit Agreement, the Euro term Loan B was repaid in March 2022; 2Cash and cash
equivalents is derived from historical Jazz Pharmaceuticals plc and GW Pharmaceuticals plc and is pro forma for the close of the acquisition of GW Pharmaceuticals, plc (the GW Acquisition) on May 5, 2021 after
giving effect to the settlement of the cash consideration, fees and expenses of the transaction and repayment of the outstanding balance on the term loan A which was terminated on close of the GW Acquisition. 3Pro
forma non-GAAP Adjusted EBITDA is calculated in accordance with the definition of Consolidated Adjusted EBITDA as set out in the Credit Agreement. 4 Net leverage ratio (on a pro forma non-GAAP adjusted basis) is
a non-GAAP financial measure. For further information, see “Non-GAAP Financial Measures”. EBITDA = Earnings Before Interest, Income Tax, Depreciation and Amortization.
Note: Table may not foot due to rounding.

45

November 2022

Non-GAAP Adjusted Operating Margin1 – Year Ended December 31, 2021
The following table provides a reconciliation of the Company’s GAAP reported cost of product sales, SG&A expenses and R&D expenses to non-GAAP adjusted cost of
products sales, SG&A expenses and R&D expenses and the calculation of the Company’s non-GAAP adjusted operating margin.
In millions, except %
(unaudited)

Year ended
December 31, 2021

Revenue

$3,094

Adjusted cost of product sales, SG&A and R&D expenses

$1,761

Non-GAAP adjusted operating margin
In millions
(unaudited)

43%
Cost of product sales

SG&A

R&D

Total

$441

$1,452

$506

$2,398

(11)

(118)

(42)

(170)

(2)

(229)

(13)

(244)

Acquisition accounting inventory fair value step-up

(223)

—

—

(223)

Total of non-GAAP adjusted

$205

$1,105

$451

$1,761

GAAP reported
Share-based compensation
Transaction and integration related expenses

1Adjusted

operating margin is a non-GAAP financial measure. For further information, see “Non-GAAP Financial Measures”.
Note: Table may not foot due to rounding.
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